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Are your customers
on the move?

The rapid rise of user choice
in the shared mobility era
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Replacing car ownership
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Carsharing
Rapid growth
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Subscriptions
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Ultimate flexibility

Users avoid long-term lock-in and can select a
different type of car - any day, for any task.#

Other Advantages

Optimize usage

High customer satisfaction

RIDECELL

Ridecell can turn shared mobility into a shared reality.

Industry disruption and advancing technology will The bottom line is that dealers are running a business.
force dealers to adapt business models to remain Ridecell offers a pathway to profit. With our toolkit
profitable. Fortunately, they are well-positioned to of intelligent software, services and ecosystem
transition into the Shared Mobility future. As a dealer, partnerships, Ridecell helps companies build and
you're likely to ask two key questions: Do the numbers operate high-yield shared mobility businesses.

work? Is it the right fit for my dealership?

See how it can be done. Download the whitepaper:
A clear road ahead: The dealer’s roadmap to Shared Mobility profitability.

Source: James Carter, Vision Mobility

www.ridecell.com



